We Challenge People to Think, to Feel, to Act.

Ta teheutaia 10 xpovia Ut pe pLa TEAELA KaTalyida aAAywV OTLG TIWANCELG

'HpBe n wpa
VaL TTATE EKEL

movu {ouv oL
TMEAQTEC OQC:
oto SLadiktuo

o
2RES

To social selling sivaw £§ oplopov:
H alomoinon tng mapouciog Kot TG CUUIMEPLPOPAC LAC OTO LECA KOLVWVLKAG
SIKTUWONC YLa VoL SNULOUPYICOUUE ETILPPON), VA SNULOUPYHOOUE CUVOEDELC,
Va aVOTUEOUUE OYETELG KAL EUTILOTOCUV, UE OKOTIO TN CUVOIALD Kol TEALKAL
™ Slampoowrtikr emadn.

AuTo to rtpéypa OTOXEVEL VA OTIACEL TO «UUBOR TNG TOPASOGLOKAG

Empower your
oine | 3 Ve sales people in
ShgEsence e e e the digital world
TUPOKTIKI) TOU SLtdataon SLoTL epyalopaoTte
OE TIPAYHUOTIKES TIEPUTTWOE \ at adetépou Call us now!
n dnpoupyia oxediwv epappoyng nov
XpnoLllomnolouvtal wg odnyot yla Tnv avamntuén

NG MOPOUGLAG TWV CUMHUETEXOVTWY GTO
SLabikTuo Kal ota PEoa KOWWVIKNG SIKTUWOoNG.
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MoU amreuBuveTal

To mpdypoppa aneuBbUveTal o VEA 1 EUMELPA OTEAEXN OUASWV MwARoewv B2C
& B2B, marketing, e€untnp&tnong kot GAAWY TUNUATWY TIOU ETILKOWVWVOUV LUE
ToV eAATN, 0€ OUBOUAOUG, o€ AoDAALOTIKOUC SlapecoAaBnTEG Kat AAAOUG
enayyeApatiec.
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Aopn MePLEXOUEVOU

E To Social Selling Process (Awdpkeia 4h)

o MNwg évag SuvnTtikog mehdtng (lead) yivetat umoyrdlog
(prospect).

o Anpoupyia «GUVOUIALWVYY KAl AppNTNG «SECUEVGNCY TWV

vroPndiwv kat mBavwy MeEAATWV.
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Betkloy o o Anuoupyia neplexoue Creation)
N oPYN Mapaywyrn MPWTOTURS! PLEXOUEVOU YLa TO OTtolo

=¥ Online Marketi
e OvBuvartotnteg
BALOTA KoL TOL g

KATIOLOG-EXEETA TIVEU LOTIKA SLKALWLATAL.

v, oXoAiwv amo Siadopeg
pueq TIoU €Xouv dnuLQUPYNOEL AAAOL.
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a ILM / WBT o Quotkn aibouvoa e ECopIE Ui e Elkoviki

vAormoinon aiBouvoa

Metadopd otnv
epyaocia
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e-mail campaigns TLO ATOTEAECUATLKA

Social Media (Atapkela 6h)

e H onuoaoia tng olkodonong evog personal brand.
T elval«mepodva og VA LEGO KOWWVIKAG
SiKtuwong». , ) , , .

o H 5L0bopeTéTTa KaL SOITH Xprion TV Léswy H pébobdog nou. akoAouBel to rfpovp(ftuua glvain |.1£LI,<'EI‘] uaen(l:n
KOWWVIKAC BIKTUWONC 61wy To Facebook, (blendclad Iearn,ng) T[Ol’J ouv6ua(§t uaengn u£. duoikn napoucia
LinkedIn, Twéet/X, Instagra \ YouTlubk, blogs. otnv aibouoa | 0To XWPO Epyaciag, mini-projects kat

Buy-in / Pre-Work Eknaidsvon Follow-up

0pEL va yivel pe mMoANOUC TPOTOUG: HE ToV
pOTIo o€ alBouoa, pe coaching kat on the job

training, |€ e-learning.

|

o Anpuoupyia meky OKEVTleOO pobiN K acuyxpovn f cuyxpovn udBnon &§ AmooTACEWS.
SloyelpLon Tou oTa Ku Létepa'oa SITOWONG. H mpotelvopevn epopuoyr] TOU POYPAUUATOC €XEL 4 GAOELC:
o EAeyyoc kat afloAdynon T thnaK'q MNpoetolpacia, Eknaidsvon otnv aibBouoa, Ebappoyr oto xwpo
0pATATNTAS TOUG. \ epyaoiag kat Follow up. Etol emtuyydvovtal ta KaAdtepal
armoteAéopatal.

Avamnrtuén AvBpwrivou Auvapikou

www.ppplearn.com
E-mail: info@ppplearn.com, KiAkig 14, T.©. 820, Atwvn 19009, TnA: 210-8034617
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