We Challenge People to Think, to Feel, to Act.
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EMIKOIVWVNAOEI TIC agieg Tou brand ) Tov TpoidvToc TOL.
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O1 KOTOOTACEIC 0TNV-Ayopd aANA{OLV OPOCTIKA, Ta social
media pog €8ifouv ag €va vEo TpOTOo avTiAnwnc NG
TIANPO@OPIOG OTOV OTIOIO TO TTAPADOTIOKA ETIEIXEIPAMOTA
TIWANCEWVY ATIOTLYXAVOLV. 2TO BIWUOTIKO GEUIVAPIO Ba
ogifoupe we 0 mMWANTAC, 0 marketeer, o sales manager
vloBeTwvTac To storytelling kot ag@nyoLpEVOC I0TOPIEC,
UTIOPEL va TTUPOBOTHCEL TNV EVEPYEID KA VA TTIOPOKIVACEL
otnv AfYn amoé@acnc, Xapig atnv acuvnBiatn d0vapn te
a@nynong, akopa kai o€ EPIBAAOV avTi&oo 1 xBpPIKO.




TO ODEAOZ

OMot yvwpilouvpe TOC0 PEYAAN ETPPON UTIOPEI Va EXEL Lia KOAN) 10TOpIa. Z€ AUTO TO EpyacTriplo Ba
HABETE WC va XpnaolpoToleite to storytelling yia va metOXeTE TOAAOUC ATIO TOUC OTOXOUG TTWANGEWY
mou saleskal marketing managers €midIWKOULV.
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ETEXONTEZ
e To povVTENO QUTO ival

€va TIOAD TIPAKTIKO KOl EDKOAO EPYAAEIO TIOL
OTOOEIXTET TTOAUTIMO Y10 VEQ 1) EUTEIPA

omo "

S——_BeplTOV [E TNV XPNON I0TOPIWVY, HE OMKTEPO

OKOTIO VO TIAPOKIVIIGOLV KAl va
EVEPYOTIOINCOLVY TIPOC dPACT KATAVOAWTEC KOl
TIEAATEC. TO TIPOYPALMO UTTOPET va apopa
OUYKEKPILLEVOUC ETTIXEIPNUOTIKOUG TOUEIC,

EKTaidELaN MWANTWY
o MwAnoel
e Branding

RAITEPQ AEMTOMEPEIEZ

To Coach Lab omoteAeital amno T€00€PIC

EVOTNTEC, TIOL UTTOPOUV VO TIPAYUATOTOINB0UV

AVEEAPTNTO N LA ATIO TNV AAAN, CUUPWVA UE
TIC AVAYKEC TIPOYPOUMATIONOU TOL TTEAATN.

e Hdlodikaaoia ekmaideuvang mepIAapPBAvel
TOPOLCIOGCN TEXVIKWY, OOKNTEIC, TTAIXVidla
OUTOOXESIOOUWY Kal Ty xprion Video.

o O apIBUOC TwV CUMUETEXOVTWY UTTOPEL va
Kupaivetal omoé 3 €wg 5 WaTe va
HEYI0TOTIOINBOVV 01 EVKAIPIEC Y10 TIPOCWTIIKO
coaching.

H d1GpKEIn TOL EpyOaTnpiov gival 2 YEPEC..
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